By Paula Widholm

ompanies are still seeking to gain efficiencies in dis-
‘ tribution, and there are still consolidations. going on

in the marketplace; however, “because of uncertain-
ty in the economy, a lot of companies are tentative on mak-
ing decisions,” said Daniel Leahy, SIOR, executive vice
president, NAI Hiffman.

He was one of 10 Chicago Industrial Properties
Editorial Advisory Board members that met in early
December to discuss the state of the local industrial
market.

“While the market is still stable, a lot of companies are
putting things on hold and want to see how their busi-
ness grows,” Leahy continued. “The residential shake
up in the housing market has had a big affect on indus-
trial. The lack of construction housing has effected the
importing coming into the Midwest. Intermodal vol-
umes are down this year compared to the last two years.
A lot of that relates to the amount of Asian product
that’s utilized for the construction of housing. I've read
statistics that 25-30 percent of all Asian-produced prod-
ucts are related to the housing and construction indus-
try.”

Susan Wehrenberg, vice president, Duke Realty, also
noted many companies putting on the brakes in the last
60 to 90 days. “Projects that companies have been talk-

ing about for some time are now put on hold for six to
12 to 18 months,” she said. “Several companies that
have talked about expanding have decided to hunker
down where they are and take the smallest amount of
space they need at this point in time and stall some of
those expansion plans going forward and just wait and
see.’

Cindy Bischof, SIOR, principal, Darwin Realty &
Development Corp., concurred that leasing activity has
been down, however, she noted that the velocity of
showings has been good. “It’s just the indecisiveness
that’s showing,” she said. “Instead of somebody looking
at relocating and making a big decision of moving into
200,000 sq. ft. or more, they’re going for short-term
overflow fix. They’re taking the 40,000 to 50,000 sq. ft.
of additional space instead of relocating to 150,000 sq.
ft. or greater. I think it might be the year before the elec-
tion and we're feeling it a little early. The election tends
to make people very hesitant to go bullish on capital
decisions.”

Leahy said he’s seen a tremendous amount of one- to
two-year deals being done. “Landlords and institutions
have been very aggressive on making deals on a larger
space and betting the company is going to expand into
the space. There are a lot of short-term deals done due
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